Getting Launched Checklist

Upline Mentor Sponsor IBO#
Key (15t 3 letters last name)
_ Amway Registration: S Your IBO#:

e Register as distributor, mobile office, access to partner stores, business liability

insurance, virtual office, and product introduction package.

__BWW.comRegistration: Upline IBO#

___ BWW.com Login(IBO#): Password:

__Nardone Team Website: Password

___Amway Site Login Amway Site Password

___ BWW XStream (BWW Connect) Login Password

__Women’s Interactive Network  Password




Website Tour

__1. Show How to View Personal PV/BV & Downline/Group Volume
___ 2. Show How to View Line of Sponsorship & Taproot(s)

___3. Partner Store Volume vs. Exclusive Products
____a. Explain PV/BV Ratios
___b. Highlight Nutrilite &Artistry Products
_____c. When PV/BV Hits the Site
___d. Direct Deposit to Bank or Visa Debit Card on16th of each Month

(For previous month’s volume. Show how to print PV Summary Report)
___ 4. How to Register a New CUSTOMER
__ 5.SetupYour PERSONAL WEBSITE [www.amway.com/ |

6. How to Manually Report your Customer Volume

(Business Center / Report Sale/Create Receipt / Receipt Tools)
___a. Explain Achieving a Bonus on your Downline Volume L l“z}
__b. NEW Bronze Foundation / Bronze Builder ‘
__c¢.Must Report a Minimum 60% VCS

EVERY Month to earn full bonus on group PV! ’

___ 7. Explain DITTO (auto replenishing system)

a. Setup a DITTO order for the 1st week of the r w
month As soon as you are ready, place your \ f
1st order!

8. Tour through www.nardoneteam.com

S o
™

9. Tour through www.womensinteractive.net

___10. Tour through www.BWW.com
(Review Apps: BSM XStream / Connect)

7500pv- 25%
6000pv- 23%
4000pv- 21%
2500pv- 18%
1500pv- 15%
|I000pV- 12%
600pv- 9%
300pv- 6%
100pv- 3%
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http://www.amway.com/
http://www.nardoneteam.com/
http://www.womensinteractive.net/
http://www.bww.com/

BWW RECOMMENDED BOOKS & AUDIOS

-These books are great tools and will enhance the education you’re receiving through BWW

1. The Go-Giver

2. The Compound Effect

3. Master Your Money in 7 Days

4, Crucial Conversations

5. Crucial Accountability

6. Cash Flow Quadrant

7. Rich Dad Poor Dad

8. Magic of Thinking Big

9. How to Win Friends & Influence People
10. How to Start Conversations and Make Friends
11. The Five Love Languages

12. Think & Grow Rich

13.  What To Say When You Talk To Yourself
14. Household Gold

15. Entrepreneur Roller Coaster

16. 7 Habits Of Highly Effective People

17. Mindset

18. Personality Plus

BWW BSM Getting Started Audios

BWW 1822: The Importance of Self Talk, Nardone

BWW 2712: Anthony & Jenny Melillo, List Building Mindset
BWW 1625: My Last Day on the Job, Nardone

BWW 2573: List Building 101, Pavlides Panel

BWW 2595: Connect & DTM to Your A & B List, Pavlides Panel
EA 45: Overcome to Become, Britt

WW 746: Financial Stability in the 21st Century, Duncan
BWW 1470: 20 seconds of courage, Durso; Identifying leaders: Covington
BWW 2607: Ditto, Nwoke

BWW 2652: The Benefits of Ditto, Galatolo

BWW 1835: Dropping the Message , Hawkins

BWW 2098: Mentorship Mindset, Figueredo

BWW 2027: Looking or Not Looking, Ajmani
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INCOME

MONTHLY BUDGET SHEET

Monthly income (Net)
Commission

other Income

Other income

other Income

FIXED EXPENSES

DESCRIPTION

AMOUNT
($)

TOTAL INCOME

For:

VARIABLE EXPENSES (CASH ENVELOPE SYSTEM)

Rent/Mortgage
Renters/Home
Insurance

Car Payment

Car Insurance

Auto Maintenance
Internet
Cable/Satellite
Charitable Donations
Membership Fees
Health (Insurance, etc)
Subtractions
Property Tax
Phone-Home
CellPhone 1

Cell Phone 2
Tuition
Trash

Gas-Home

Water

Power
Sewage
Alarm

Life Insurance

Day Care
Other

DITTO

BSM XSTREAM
FUNCTIONS

BOOK OF THE MONTH
TOTAL MONTHLY
EXPENSE

DATE BILL DUE
1st-15th  15-31

AMOUNT
(%

Food- Groceries
Food- Eating Out
Entertainment/Misc.
Gas- Car

Gifts

Pets

Other

Dry Cleaning
Travel

Miscellaneous

DEBT

DESCRIPTION

AMOUNT ($)

TOTAL MONTHLY

s ]

Auto Loan 1
Auto Loan 2
Credit Card 1
Credit Card 2
Credit Card 3
Line of Credit1
Line of Credit2
Student Loan
Other

Other

Other
TOTAL MONTHLY

SAVINGS

PAYMENT

INTEREST RATE

TOTALOWED

TOTAL OWED

Savings
Emergency Fund
Other

Other

Other

CASH FLOW

DESCRIPTION

AMOUNT ($)

TOTAL MONTHLY

FIX EXPENSE
VARIABLE EXPENSE
DEBT

SAVINGS

TOTAL MONTHLY EXPENSES

INCOME

INCOME AMOUNT (S)

$

o [0 |0 |0 |»n
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20++ 17@ the TOP!

204+

How many Meet & Greets you need to do per month to go platinum!

17=(Q+5 + 3):

9Core Steps:

Meet & Greet - 5/week

150pvsingle/ 300pv couple PERSONAL Volume standard
60% Verified Customer Sales

Listen to BWW streaming audios daily

Read from PMA Book (Book of Month)

Attend ALL Meetings

Build your Business with Accountability & Integrity
Counsel Monthly (provided all other steps are being done)
BWW Technology

CONOGOAWNE

5 Nights/Week:
If you can work 5days aweek foryour Boss's dream, then you
can work 5nights aweek foryours! Meet & Greet 5nights a

week!
3 Powers / Cardinal
Rules/Nevers:
Powers:
1- Spoken Word
2- Unity

3 Submission
Cardinal Rules:
1- Don't do anything for the 1st time, without checking Upline
First! 2- Never Pass Negative Downline or Crossline!
3- Don't Embarrass your Upline!
Nevers:
1- Never mess with anyone's
MONEY! 2- Never mess with
anyone's EGO!
4- Never mess with anyone's SPOUSE!

Follow this system and you will set yourself up for SUCCESS!
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